the AN

P h o I"I e Ca lls Receptionists.
equal dollars.

mbers don't lie & the numbers say an average real estate pro-
sional closes 12 deals a year. Right around 1 closing per
onth is the average, with $280,000 being the average deal
ze. Real estate is a referral business, which means an empha-
sis on connecting with your clients & prospects is key. One way
to start building a connection is being available & present when-
ever a client or referral attempts to reach you!

the Receptionists Services ‘ .
Let's say that you receive 3 calls per
business day & answer 100% per day
Calls/month
13.25% of inbound calls will 8
resultin a new lead

New leads/month

17% of new leads convert to
become a new paying client

New Client

For real estate professionals 8 400
earning a 3% commission ,

In earnings each month

It's clear that missing phone calls—something C
that has become the norm amongst real estate v//
professionals— you'll see that the ROl of “

answering calls is too great to leave to chance.
Discover how the Receptionists can help your
business grow at theReceptionists.com



